
 

International Sales Manager  
Orbital Welding - H/F 

 
 
Contract: undefined    Start: asap 
Place: Nantes (France)    Salary: depending on experience 
          
 
Company: 
 

Polysoude, a subsidiary of the holding company GLOBAL WELDING TECHNOLOGIES, is positioned 
as one of the world leaders in the field of automated welding solutions for high added value applications. 
The POLYSOUDE group has nearly 300 employees and achieved sales of €40 million in 2021, 85% of 
which was from exports. The company offers its customers standard and customised solutions for major 
industrial clients: aeronautics, aerospace, nuclear, offshore, food processing, chemicals, 
pharmaceuticals and microelectronics.   
 
We are currently recruiting for an Orbital Standard Sales Area Manager to join the Sales Department. 
 
 
Missions: 
 

Within the Orbital Welding Equipment Sales team, the Area Manager leads the international sales 
network (relaying and supporting subsidiaries/offices/dealers), analyses requests, validates offers, and 
monitors contracts relating to the business of the entire geographical sector to which he/she is assigned. 
His/her objective is to conclude a maximum number of contracts that meet the customer's requirements. 
He/she supports the sales network in the implementation of Polysoude's commercial policy. His/her 
priorities are the development of our activity (turnover and margin), the satisfaction and loyalty of our 
customers. 
 
According to the commercial policy, the action plan for each country and the sales forecasts, the Area 
Manager carries out the following activities in a team with the sales assistants: sales forecasts, 
animation of the sales network in the field (20% of travel), analysis of customer requests, support in the 
realisation of offers, negotiation and follow-up of contracts and orders, management of the customer 
relationship, competitive intelligence, assistance to the sales network 
 
 
Profile: 
 

You have a minimum of 3 years of commercial and/or technical training, and at least 8 years of 
experience as a sales manager supervising a team in an industrial environment. A successful 
experience in a German speaking environment is a plus. 
 
You will have experience in managing an international distribution network and will be familiar with 
export sales and negotiation techniques, taking into account intercultural differences.  
 
You are technically aware of the principles of welding and mechanics and are able to read industrial 
drawings. 
 
A trilingual level in French-English-German is essential. 
 
You must be able to use an ERP system, a CRM system and office tools (Word, Excel, database, e-
mail, etc.), as these will be used on a daily basis.  
 
You are customer-oriented, available and have a great sense of listening, teaching and diplomacy. 
Organization, follow-up and tenacity are necessary assets to succeed in the animation of the network. 
 
You will work in a friendly atmosphere and a human-sized structure. 
 
Don't hesitate if you fit this description, this position is likely to suit you!  
 



 

 
 
Our benefits: fixed salary according to experience, de-capped bonuses, telephone, laptop, health 
insurance, meal vouchers, profit-sharing... and a good quality of life at work! 
 
An integration program of several weeks within the Polysoude teams is planned for each new employee.  
 
 
Please send your CV, covering letter and salary expectations to recrutement@polysoude.com (quoting 
reference ELF2022). 


